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LEVEL TWO: Editing

SaaS SALES COPY e

LEVEL ONE: Creating Use voice-of-customer in your copy

l

Impress the reader with the value

STEP 1: Create the structure

Set a context Rising intensity Call To Action l
(Why: Why should they —s  (Try: Letthem =——> (Buy: Let them buy

; Quantify your proof
listen to you?) understand your product) your solution)

l

Create a cinematic experience with your words

STEP 2: Layer your gathered data

MOTIVATION VALUE ANXIETY l

(Setting the context) (Rising intensity) (Rising intensity)
Cut out the necessary details



Instructions:

Use this template to create an easy flow for your sales copy with gathered data.

Who, What, Why SETTING Unique benefit advantages How does it work?
THE CONTEXT RISING INTENSITY RISING INTENSITY
MOTIVATION VALUE ANXIETY

Desired outcomes, Pain points,

Unique benefits, product features Uncertainties, Objections
Purchase prompts

CTA

CTA

CTA
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Looking to increase your sales numbers?

We help SaaS and B2B companies achieve
Faster & Predictable Revenue Growth using
a scientific approach.

Click below to schedule a free Growth Audit
Session.

It would be my honor to help you scale your
company faster.
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