BRINGING VALUE
Worksheets



https://www.revenueinsideout.com/providing-the-right-value-how-to-not-get-ghosted-again/

METRICS



Instructions:

What metrics does the client use to measure their objective results? What are these results now?
What do they want them to be? What is the value of the difference? What is the value over time?

Metric Current Value Desired Value Value of Difference Value Over Time
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VALUE PROPOSITION



Why should this client see me now? What is my
value hypothesis?

What tangible value can I bring to this client?

What are the metrics that measure the value | can
bring?

What is the magnitude of the value | can bring?

What evidence do | have that | can help?
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BRING UNEXPECTED VALUE



What unexpected value can | bring to this meeting?


https://www.startuptoscaleupnow.com/coffee-with-maddy?utm_source=Worksheet&utm_medium=RIO

Notes:
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Looking to increase your sales numbers?

We help SaaS and B2B companies achieve
Faster & Predictable Revenue Growth using
a scientific approach.

Click below to schedule a free Growth Audit
Session.

It would be my honor to help you scale your
company faster.
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